A sales CV should promote your strengths and mask your weaknesses. It should show your passion for selling and your promotional abilities in a fast paced environment. Employers are looking for people who can be able to sell their products, so if you can sell yourself using your resume, you are halfway there. You can format in a bit of originality in your curriculum vitae template. Your CV should be compelling and interesting for you to get a job.

Example of Sales CV Template
Josh Billings

5362 New Britain Avenue

Rocky Hill CT 5487

Telephone: 648 390 3901

Mobile: 894 812 0912

Email:  billingsjosh@yahoo.com 
 

Career Objective
Coming up with new strategies to develop and increase customer base and product branding, development and marketing.

Educational Qualifications 
1. Business Administration Degree, London Metropolitan University

1. Diploma in Sales and Marketing, Imperial College, London

Professional Qualifications
1. Sales Assistant, Bodyline Sportswear

Responsibilities
· Training and supervising of new and junior sales persons in the store

· Selling sports wear in the store

· Welcoming customers into the store and helping them locate various products within the store

· Convincing customers to buy goods, eventually increasing sales volume by 100%

· Marketing and promotion of products

· Ensuring smooth running of the store

· Ensured required products are stocked available in the store at all times

· Ensuring good space utilization in the store

· Assisting in the balancing of the till after day sales and making entries in the cash book and journals

1. Sales Manager, Burtons

Responsibilities
· Carried out sales and marketing of company products

· Implemented advertising and marketing campaigns especially for innovative products

· Came up with new training solutions for the Marketing department

· Training solutions for staff on product development and promotion

· Planning and focusing of sales targets

· Advising clients on products they want to develop

· Analyzing retail sales for the organization

· Conducting market research and analysis using Microsoft excel within the UK of company products

· Keeping track and analyzing of retail sales

· Oversee workshop seminars on sales and marketing

· Developed a customer care mechanism structure

· Developed and followed up on customer satisfaction questionnaires

· Instrumental in ensuring profitability of the company

· Evaluated staff training programs on Sales and Marketing seminars

