A Pharmaceutical Sales person’s job is a very lucrative one and is often called recession proof. Candidates are expected to be extremely active, since they tend to always be on the move. It is their job to track down potential buyers from all corners and make sales. They tend to frequent pharmacies, private clinics, hospitals, nursing homes and anywhere else that might require a pharmaceutical product.

Pharmaceutical Sales candidates generally require a background in the field, but it is not always necessary. Effective Sales Representatives and Salespersons can also exceed, given the right training.

Sample Pharmaceutical Sales CV Format 
Brianna Chu

South Side, 88th Avenue

Durham

North Carolina

briannaforyou@yahoo.com

Mobile No: +99 987 975

Telephone No: +76 9879757 9

Career Objective: To combine my knowledge of Pharmaceutical products with my unparalleled salesmanship to the benefit of both the company and the customers.

Professional Experience:
Real Pharma Products, 2007-2009: acted as a Sales Representative for their line of more effective blood sugar testing machines. It was my job to go around town looking for prospective buyers at places like hospitals, nursing homes, private clinics, old age homes and so on.

Pharmaceutical Sales Objectives:
· To track down prospective buyers

· To always be on the move and on the hunt

· To make sales effectively

· To negotiate good deals for future collaborations

· To set up meeting with higher ranking professionals for sustained relations with company

Qualifications:
2004-2007: BA in Pharmaceutical Studies

Achievement:
I sold the entire first batch of products that were given to me in less than three months. For this I was awarded “Best Salesperson of the Quarter” at the quarter seminar.

Hobbies:
· Korean Art

· Korean Music
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