A Sales Representative acts as a buffer between the employing company and a potential buyer. It is their duty to hunt for likely buyers and subsequently make sales. A Sales Representative may operate nationally or internationally, depending on the size of the company. Candidates are expected to have good customer tracking instincts and skills as well as unparalleled salesmanship. They often are required to turn up unannounced to meet potential buyers, thus tact is a necessary trait.

A Sales Representative needs a solid CV. He or she may work with Sales Executives as well as Sales Managers and Sales Directors.

Sample Sales Representative CV Template
Edward Bloom

Town Side, 556th Street

Detroit

Michigan

bigpinnata@hotmail.com

Mobile No: +3984 02398

Telephone No: +77 372893 7

Career Objective: To use my negotiation and people handling skills to the benefit of both my employing company and of customers.

Professional Experience:
All Hands Pvt. Ltd., 2006-2009: worked as a Sales Representative for a unique line of stationery products. Payment was on a salary basis plus added commission for all the sales I made. It was my job to hunt down potential buyers and then sell them our products.

Sales Representative Objectives:
· To track down potential customers

· To travel with the purpose of selling the products

· To negotiate good and lucrative deals on behalf of the company

· To set-up meetings with higher executives once an initial deal has been made

· To represent the company and its products wherever one goes

Qualifications:
2002-2005: Bachelor of Commerce, Detroit University

Achievement:
I was awarded “Best Salesman of the Year” in 2008 by the administration of All Hands Pvt. Ltd.

Hobbies:
· Going on Long Drives

· Automobile Repairing

References
“Upon request”

